CREATED EXCLUSIVELY FOR FINANCIAL PROFESSIONALS

THE PRUDENTIAL ADVANTAGE

Prudential and your local wholesaler can help you grow your practice by working with you throughout the ENTIRE sales process, offering our industry-
leading sales support, effective resources, and tailored point-of-sale support.
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https://www.prudential.com/content/dam/us/marketing/ili/lifeinsurancegeneral/1055272_Trimester_SalesStrategy.html
https://prudential.scene7.com/is/content/prudential/1044575_TaxChallengeAltText
https://prudential.scene7.com/is/content/prudential/1066135_SecureAct
https://prudential.scene7.com/is/content/prudential/1052079_StrengthenYourBusinessWithLife
https://prudential.scene7.com/is/content/prudential/1052079_StrengthenYourBusinessWithLife
https://prudential.scene7.com/is/content/prudential/us/marketing/ili/lifeinsurancegeneral/1051975_MythsVsFactsFlyer.pdf
https://prudential.scene7.com/is/content/prudential/us/marketing/ili/lifeinsurancegeneral/1051975_MythsVsFactsFlyer.pdf
https://prudential.scene7.com/is/content/prudential/us/marketing/ili/advancedplanning/1047568_SmallBusinessPlanning.pdf
https://prudential.scene7.com/is/content/prudential/us/marketing/ili/advancedplanning/1000982_WealthTransferBrochure.pdf
https://prudential.scene7.com/is/content/prudential/1027452_BARComparingSolutions
https://www.prudential.com//content/dam/us/marketing/ili/lifeinsurancegeneral/1068679_WomenseBookCeros.html
https://view.ceros.com/prudential/ili-blueprints-to-black-wealth-playbook/p/1
https://view.ceros.com/prudential/ili-blueprints-to-black-wealth-playbook/p/1
https://prudential.scene7.com/is/content/prudential/1033773_EstatePlanningOverview
https://prudential.scene7.com/is/content/prudential/1003185_LifeInsuranceAtaGlance
https://prudential.scene7.com/is/content/prudential/1003185_LifeInsuranceAtaGlance
https://prudential.scene7.com/is/content/prudential/1060392_LIRP_eKit
https://prudential.scene7.com/is/content/prudential/1033907_PrudentialStrengthandStabilityBrochure
https://www.prudential.com/content/dam/us/marketing/ili/vul/1073757_VUL_CE_Attestation.html
https://prudential.scene7.com/is/content/prudential/1028612_CompetitveEdge_SVULProtector_LincolnSVULOne
https://prudential.scene7.com/is/content/prudential/1014206_CompetitveEdge_BAR
https://www.prudential.com/content/dam/us/marketing/ili/term/1069605_CompetitveEdgeAttestation_TermEssential.html
https://prudential.scene7.com/is/content/prudential/1030439_SurvivorshipFlyer
https://www.prudential.com//content/dam/us/marketing/ili/Underwriting/1051013_eCapabilitiesDigitalExperience.html
https://www.prudential.com//content/dam/us/marketing/ili/Underwriting/1051013_eCapabilitiesDigitalExperience.html
https://prudential.scene7.com/is/content/prudential/1022296_eInterviewProcess
https://prudential.scene7.com/is/content/prudential/1029448_eDeliveryFlyer
https://prudential.scene7.com/is/content/prudential/1000321_UnderwritingOverview
https://prudential.scene7.com/is/content/prudential/1009657_LifeInsightResourceGuide
https://prudential.scene7.com/is/content/prudential/1009657_LifeInsightResourceGuide
https://prudential.scene7.com/is/content/prudential/us/marketing/ili/bar/1041502_BARConciergeCareOverview.pdf

TAKE ADVANTAGE OF OUR LEGACY OF STRENGTH, STABILITY, AND LEADERSHIP.

Prudential Financial has a 145-year history of honoring our promises. Our financial strength and ratings should give you and clients the confidence to know
we stand by every policy.
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insurance obligations policyholder and contract characteristics credit risk
obligations

Ratings Information: Pruco Life Insurance Company and Pruco Life Insurance Company of New Jersey (in New York) are members of the Prudential Financial family of companies and
are the issuers of life insurance. Each is solely responsible for its own financial obligations.

Financial strength ratings are for Pruco Life Insurance Company and Pruco Life Insurance Company of New Jersey as of February 6, 2024. These ratings are subject to change and

do not reflect any subsequent rating agency actions. While ratings can be objective indicators of an insurance company’s financial strength and can provide a relative measure to help
select among insurance companies, they are not guarantees of the future financial strength and/or claims-paying ability of a company and do not apply to the investment performance or
financial strength of the underlying variable investment options, which are subject to market risk.

We make every effort to update our literature as soon as possible after a ratings change. Please visit our investor relations site, www.investor.prudential.com, for the most current ratings information.

For Prudential, the Comdex ranking is for The Prudential Insurance Company of America as of January 31, 2024. The Comdex is a composite index, calculated by EbixExchange,
which is the average percentile of a life insurance company’s financial strength ratings. The Comdex is not a rating itself. It is a composite of all of the ratings that the company has
received. The Comdex gives the company’s standing, on a scale of 1 to 100, in relation to other companies that have been rated by the services. It is an objective value based solely on
the mathematical distribution of all of the companies that have been rated and is based on the ratings issued by the following rating services: A.M. Best, Standard & Poor’s, Moody’s
Investors Service, and Fitch. An insurance company must have ratings from at least two of the major rating agencies to receive a Comdex ranking. The Comdex ranking is from
VitalSigns, a product of EbixExchange.

USE THE PRUDENTIAL ADVANTAGE TO YOUR ADVANTAGE

Please contact your Prudential Wholesaler for more information.

All guarantees and benefits of the insurance policy are backed by the claims-paying ability of the issuing insurance company and do not apply to the underlying investment options. Policy guarantees and
benefits are not backed by the broker-dealer and/or insurance agency selling the policy nor by any of their affiliates, and none of them makes any representations or guarantees regarding the claims-paying

ability of the issuing insurance company.

Point-of-sale wholesaling support as well as materials may not be approved in all states and/or with all firms. Please verify state and firm approvals before distributing.

Life insurance is issued by The Prudential Insurance Company of America, Pruco Life Insurance Company (except in NY), and Pruco Life Insurance Company of New Jersey (in NY). All are Prudential
Financial companies located in Newark, NJ. Securities, products, and services are offered through Pruco Securities, LLC located in Newark, NJ.

Investors should consider the investment objectives, risks and charges, and expenses carefully before investing in the contract, and/or underlying portfolios. The prospectus, and, if available, the summary
prospectus, contains this information as well as other important information. A copy of the prospectus(es) may be obtained from prudential.com. Clients should read the prospectus(es) carefully before investing.
It is possible to lose money hy investing in securities.

This material is being provided for informational or educational purposes only and does not take into account the investment objectives or financial situation of any clients or prospective clients. The
information is not intended as investment advice and is not a recommendation about managing or investing a client’s retirement savings. Clients seeking information regarding their particular investment

needs should contact a financial professional.
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